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2013 How to
Choose a
SaaS Pricing
Strategy if
You're
Starting a
SaaS
Business
Today A VC
Reveals the
Metrics They
Use to
Evaluate
Startups
— The Startup
Tapes #031
How Do You
Build a $100M
Startup in 3
Years?

Startup
Valuation
made simple
by Serious
Funding: The
VC Method
How to
Increase
SaaS
Customer
Lifetime

Value (And
Why It's the
Most
Important
SaaS Metric
to Track)

What is the
best book on
SaaS Pricing?
How Do You
Value Your
SaaS Startup
When
Fundraising
The Most
Successful
SaaS Pricing
Models (How
to Price Your
Product
Effectively)
How to Design
a Perfect SaaS
Pricing Page
SaaS Sales
Funnel in 3
Basic Steps
(Especially In
The Early
Days) Keynote
Talk - Way of

Value SaaS
SaaS Pricing
Models (The
Smart Way to
Price Your
SaaS Business
to drive
Growth in
2020)How To
Value A
SaasWhen we
assess the
value of a
SaaS
business, we
look at 6 key
factors.
Revenue – the
annual
recurring
revenue (ARR)
of your
business.
Growth rate –
Percentage at
which revenue
was added
this year over
last year.SaaS
Valuation:
Understanding
How to Value
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a SaaS
Business
...The formula
for calculating
ARPU = Total
revenue/numb
er of active
users. ARPU is
a great metric
for checking
the growth of
your SaaS
business. As
you increase
what you offer
to cross-sell or
up-sell to your
old clientele,
ARPU will
increase
accordingly
also. Basically,
this article has
given you an
idea of how to
value your
SaaS
business.How
To Value A
SaaS
Company:
SaaS Business

Valuation
Guide ...How
to Calculate
LTV. LTV =
ARPU /
Revenue or
Customer
churn. You
should always
look to have a
higher LTV
than CAC, and
the ideal
LTV/CAC ratio
for the
average SaaS
business is
anything
above 3,
meaning for
every dollar
you put in
your SaaS
machine
you’re getting
3 out.SaaS
Valuations:
How to Value
a SaaS
Business in
2020In our
2020 guide to

SaaS metrics
and
valuations, we
will look at
how to use up-
to-date
multiples to
accurately
value SaaS
businessesSaa
S Valuations:
How to Value
a SaaS
Business in
2020A simple
rule of thumb
is— flat to
20% year on
year growth is
likely to be a
detractor,
20–40% is a
solid median
for fair-value
based on the
other metrics,
and between
40–60%
growth, or
more, should
yield a
valuation
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increase (the
amount will be
dependent on
your total
revenue).
Installed Base
HealthHow to
Value a SaaS
Company. I
read an
interesting
article ...If you
want to sell
your SaaS
business, the
first step is
often to
contact a
broker who
can help you
value your
business and
attract buyers.
Interested
parties will
work with the
broker and
hand over
information.
The broker will
then suggest
your business

to buyers they
consider to be
suitable.How
to Value and
Sell a SaaS
BusinessTo
correctly
estimate the
value of your
startup, follow
these
instructions:
Decide which
methodology
is most
appropriate.
SDE, EBITDA,
or Revenue. If
you own and
run a small
business, SDE
will suit in
99% of
cases.How to
correctly
estimate the
value your
SaaS startup
...Our
research
examines a
number of

ways to
evaluate and
predict the
valuations of
SaaS
companies.
These include
Dave
Kellogg’s
growth-based
formula, Brad
Feld’s Rule of
40% (which
adds together
revenue
growth and
EBITDA
margin) and
our own five-
factor
regression.Ho
w to Value
SaaS
Companies |
Catalyst
InvestorsTo
put it bluntly,
value-based
pricing is the
only pricing
strategy you
should choose
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for your SaaS
company.
Instead of
looking
inwardly at
your own
company or
laterally
towards your
competitors,
with value-
based pricing,
you look
outward.A
SaaS pricing
guide: SaaS
pricing
models,
strategies ...At
its heart,
value based
pricing
encourages
SaaS
companies to
view their
pricing
strategy as a
product of the
value they
provide.
Instead of

fixating on
cost-cutting to
improve profit,
companies
focus on
improving the
service and
value they
provide, using
extensive
research to
understand
how
customers
actually value
a product.The
Ultimate
Guide to SaaS
Pricing
Models,
Strategies
...The rule of
40 is a
benchmark
that adds
growth rate
and EBIDA
together. The
idea is that if
the addition of
these two
numbers is

greater than
40% your
business is on
track. The
valuation
metrics show
this clearly.
Companies in
the study that
scored 40% of
greater had
TTM revenue
multiples of
6.4x on
average.How
to value your
SaaS company
- VC
AdventureNo
matter the
business
you're in —
non-profit,
retail, SaaS,
DTC, B2B,
whatever —
you've
created some
sort of value.
You attach a
unit of
measurement
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to the value
you created:
your price. Put
simply, your
price is the
exchange rate
on the value
you're
creating in the
world.How to
price your
SaaS product
– Issue 49 -
Lenny's
NewsletterLea
d with Value
for a profitable
SaaS Pricing
Strategy Look,
it’s easy to
sell cheap
stuff… higher
prices actually
require you to
know your
customer
better!
Remember
that
customers
generally care
ONLY about

their Desired
Outcome and
how it affects
them (at least
when they are
searching for
a
solution).SaaS
Pricing
Strategy: The
10x RuleIn
this case, we
decided to
price our
product at
10% of the
value
delivered. In
general, SaaS
companies
tend to use
the 10X
rulewhere you
deliver at
least 10X RoI
on the
customer’s
investment
in...How to
Price Your
SaaS Product.
In my previous

post, I ...One
interesting
aspect of a
SaaS
valuation is
how they can
be divorced
from age. We
have always
talked about
how age is an
important
factor when it
comes to
selling your
online
business. The
older the
business is,
the more track
record it has,
and likely the
more solid the
business will
appear from
an investor’s
perspective.
...How SaaS
Valuations
Work:
Multiples,
Metrics and
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MRR
...Outsource/R
educe Owner
Involvement:
Many buyers
are seeking
passive
income from a
SaaS
business.
Reducing the
amount of
time an owner
must spend on
a business
through
outsourcing
and
streamlining
business
processes will
lead to a
higher
valuation.
Document
Source Code:
Code is the
backbone of
any SaaS.
Ensuring that
code and
documentatio

n follow
contemporary
coding best
practices will
increase
value, as will
documenting
the code to
make it easily
understandabl
e and
transferable to
a new
owner.What
goes into
valuing a SaaS
business?
(How much
can you
...Gathering
these SaaS
pricing
examples
made us
realise the
following:
Charge based
on value. If
you feel lost, a
good way is to
calculate
value down to

the details
and charge for
it. Think about
a tool you like
and how much
you’d be
willing to pay
for it and
why.25
Companies
Show You
Their Best
SaaS Pricing
Models As ...A
fair number of
businesses
are valued
based on an
EBITDA,
revenue (see:
how to value a
SaaS
Business) or
SDE multiple
and a buyer
and a seller
will generally
want to
negotiate
adjustments
to EBITDA or
SDE, arguing
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that some
events may
not be
representative
of the
business
operation
going forward,
or that the
positive
impact of
recent
measures are
not yet
reflected in
reported
numbers and
that valuation
should be
done on a Pro
forma basis.
How to
Calculate LTV.
LTV = ARPU /
Revenue or
Customer
churn. You
should always
look to have a
higher LTV
than CAC, and
the ideal

LTV/CAC ratio
for the
average SaaS
business is
anything
above 3,
meaning for
every dollar
you put in
your SaaS
machine
you’re getting
3 out.
A SaaS pricing
guide: SaaS
pricing
models,
strategies ...
A simple rule
of thumb is—
flat to 20%
year on year
growth is
likely to be a
detractor,
20–40% is a
solid median
for fair-value
based on the
other metrics,
and between
40–60%

growth, or
more, should
yield a
valuation
increase (the
amount will be
dependent on
your total
revenue).
Installed Base
Health
SaaS
Valuations:
How to Value
a SaaS
Business in
2020
To correctly
estimate the
value of your
startup, follow
these
instructions:
Decide which
methodology
is most
appropriate.
SDE, EBITDA,
or Revenue. If
you own and
run a small
business, SDE
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will suit in
99% of cases.
SaaS
Valuations:
How to Value
a SaaS
Business in
2020
To put it
bluntly, value-
based pricing
is the only
pricing
strategy you
should choose
for your SaaS
company.
Instead of
looking
inwardly at
your own
company or
laterally
towards your
competitors,
with value-
based pricing,
you look
outward.
How to
Value SaaS
Companies |

Catalyst
Investors
Lead with
Value for a
profitable
SaaS Pricing
Strategy Look,
it’s easy to
sell cheap
stuff… higher
prices actually
require you to
know your
customer
better!
Remember
that
customers
generally care
ONLY about
their Desired
Outcome and
how it affects
them (at least
when they are
searching for
a solution).
What goes
into valuing
a SaaS
business?
(How much

can you ...
Outsource/Red
uce Owner
Involvement:
Many buyers
are seeking
passive
income from a
SaaS
business.
Reducing the
amount of
time an owner
must spend on
a business
through
outsourcing
and
streamlining
business
processes will
lead to a
higher
valuation.
Document
Source Code:
Code is the
backbone of
any SaaS.
Ensuring that
code and
documentatio
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n follow
contemporary
coding best
practices will
increase
value, as will
documenting
the code to
make it easily
understandabl
e and
transferable to
a new owner.
How to price
your SaaS
product –
Issue 49 -
Lenny's
Newsletter
When we
assess the
value of a
SaaS
business, we
look at 6 key
factors.
Revenue – the
annual
recurring
revenue (ARR)
of your
business.

Growth rate –
Percentage at
which revenue
was added
this year over
last year.
How to Value
a SaaS
Company. I
read an
interesting
article ...
Our research
examines a
number of
ways to
evaluate and
predict the
valuations of
SaaS
companies.
These include
Dave
Kellogg’s
growth-based
formula, Brad
Feld’s Rule of
40% (which
adds together
revenue
growth and
EBITDA

margin) and
our own five-
factor
regression.
How SaaS
Valuations
Work:
Multiples,
Metrics and
MRR ...
At its heart,
value based
pricing
encourages
SaaS
companies to
view their
pricing
strategy as a
product of the
value they
provide.
Instead of
fixating on
cost-cutting to
improve profit,
companies
focus on
improving the
service and
value they
provide, using
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extensive
research to
understand
how
customers
actually value
a product.
How To
Value A Saas
The rule of 40
is a
benchmark
that adds
growth rate
and EBIDA
together. The
idea is that if
the addition of
these two
numbers is
greater than
40% your
business is on
track. The
valuation
metrics show
this clearly.
Companies in
the study that
scored 40% of
greater had
TTM revenue

multiples of
6.4x on
average.
SaaS
Valuation:
Understandi
ng How to
Value a SaaS
Business ...
The Most
Comprehensiv
e Book
Written on
SaaS Pricing
SaaS
Valuation
Explained -
Afterpay (APT)
Example |
Rask SaaS
Pricing Models
(The Smart
Way to Price
Your SaaS
Business to
drive LTV and
Net Retention)
Saas Valuation
MULTIPLES! or
How to value
a SaaS
company in

2020 (By Liron
Rose, Rose
Innovation)
How to
Evaluate a
SaaS Business
For Acquisition
The SaaS
business
model \u0026
metrics:
Understand
the key
drivers for
success My
best book
recommendati
ons for solo
developers
trying to build
successful
SaaS business
SaaS Startup
Financial
Model Lessons
Learned from
3000 SaaS
Companies
Buffett: The
best ways to
calculate the
value of a
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to value a
SaaS Startup
THE LITTLE
BOOK OF
VALUATION
(BY ASWATH
DAMODARAN)
How I Make
$20,000/Mont
h with SaaS
(Software as a
Service) The
single biggest
reason why
start-ups
succeed | Bill
Gross

How I Would
Start a SAAS
Business
Today 3 ways
to value a
company -
MoneyWeek
Investment
Tutorials Zero
to
$5,000/Month:
Lessons
Learned

Bootstrapping
a SaaS App –
Nathan Barry
– MicroConf
2013 How to
Choose a
SaaS Pricing
Strategy if
You're
Starting a
SaaS
Business
Today A VC
Reveals the
Metrics They
Use to
Evaluate
Startups
— The Startup
Tapes #031
How Do You
Build a $100M
Startup in 3
Years?

Startup
Valuation
made simple
by Serious
Funding: The
VC Method
How to

Increase
SaaS
Customer
Lifetime
Value (And
Why It's the
Most
Important
SaaS Metric
to Track)

What is the
best book on
SaaS Pricing?
How Do You
Value Your
SaaS Startup
When
Fundraising
The Most
Successful
SaaS Pricing
Models (How
to Price Your
Product
Effectively)
How to Design
a Perfect SaaS
Pricing Page
SaaS Sales
Funnel in 3
Basic Steps
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(Especially In
The Early
Days) Keynote
Talk - Way of
Value SaaS
SaaS Pricing
Models (The
Smart Way to
Price Your
SaaS Business
to drive
Growth in
2020)
If you want to
sell your SaaS
business, the
first step is
often to
contact a
broker who
can help you
value your
business and
attract buyers.
Interested
parties will
work with the
broker and
hand over
information.
The broker will
then suggest

your business
to buyers they
consider to be
suitable.
The Ultimate
Guide to SaaS
Pricing
Models,
Strategies ...
In our 2020
guide to SaaS
metrics and
valuations, we
will look at
how to use up-
to-date
multiples to
accurately
value SaaS
businesses
SaaS Pricing
Strategy: The
10x Rule
The formula
for calculating
ARPU = Total
revenue/numb
er of active
users. ARPU is
a great metric
for checking
the growth of

your SaaS
business. As
you increase
what you offer
to cross-sell or
up-sell to your
old clientele,
ARPU will
increase
accordingly
also. Basically,
this article has
given you an
idea of how to
value your
SaaS
business.
How to Price
Your SaaS
Product. In my
previous post,
I ...
In this case,
we decided to
price our
product at
10% of the
value
delivered. In
general, SaaS
companies
tend to use
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the 10X
rulewhere you
deliver at
least 10X RoI
on the
customer’s
investment
in...
How to value
your SaaS
company -
VC
Adventure
Gathering
these SaaS
pricing
examples
made us
realise the
following:
Charge based
on value. If
you feel lost, a
good way is to
calculate
value down to
the details
and charge for
it. Think about
a tool you like
and how much
you’d be

willing to pay
for it and why.
25
Companies
Show You
Their Best
SaaS Pricing
Models As ...
The Most
Comprehensiv
e Book
Written on
SaaS Pricing
SaaS
Valuation
Explained -
Afterpay (APT)
Example |
Rask SaaS
Pricing Models
(The Smart
Way to Price
Your SaaS
Business to
drive LTV and
Net Retention)
Saas Valuation
MULTIPLES! or
How to value
a SaaS
company in
2020 (By Liron

Rose, Rose
Innovation)
How to
Evaluate a
SaaS Business
For Acquisition
The SaaS
business
model \u0026
metrics:
Understand
the key
drivers for
success My
best book
recommendati
ons for solo
developers
trying to build
successful
SaaS business
SaaS Startup
Financial
Model Lessons
Learned from
3000 SaaS
Companies
Buffett: The
best ways to
calculate the
value of a
company How
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to value a
SaaS Startup
THE LITTLE
BOOK OF
VALUATION
(BY ASWATH
DAMODARAN)
How I Make
$20,000/Mont
h with SaaS
(Software as a
Service) The
single biggest
reason why
start-ups
succeed | Bill
Gross

How I Would
Start a SAAS
Business
Today 3 ways
to value a
company -
MoneyWeek
Investment
Tutorials Zero
to
$5,000/Month:
Lessons
Learned
Bootstrapping

a SaaS App –
Nathan Barry
– MicroConf
2013 How to
Choose a
SaaS Pricing
Strategy if
You're
Starting a
SaaS
Business
Today A VC
Reveals the
Metrics They
Use to
Evaluate
Startups
— The Startup
Tapes #031
How Do You
Build a $100M
Startup in 3
Years?

Startup
Valuation
made simple
by Serious
Funding: The
VC Method
How to
Increase

SaaS
Customer
Lifetime
Value (And
Why It's the
Most
Important
SaaS Metric
to Track)

What is the
best book on
SaaS Pricing?
How Do You
Value Your
SaaS Startup
When
Fundraising
The Most
Successful
SaaS Pricing
Models (How
to Price Your
Product
Effectively)
How to Design
a Perfect SaaS
Pricing Page
SaaS Sales
Funnel in 3
Basic Steps
(Especially In
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The Early
Days) Keynote
Talk - Way of
Value SaaS
SaaS Pricing
Models (The
Smart Way to
Price Your
SaaS Business
to drive
Growth in
2020)
How to Value
and Sell a
SaaS Business
A fair number
of businesses
are valued
based on an
EBITDA,
revenue (see:
how to value a
SaaS
Business) or
SDE multiple
and a buyer
and a seller
will generally
want to
negotiate
adjustments
to EBITDA or

SDE, arguing
that some
events may
not be
representative
of the
business
operation
going forward,
or that the
positive
impact of
recent
measures are
not yet
reflected in
reported
numbers and
that valuation
should be
done on a Pro
forma basis.
How to
correctly
estimate the
value your
SaaS startup
...
One
interesting
aspect of a
SaaS

valuation is
how they can
be divorced
from age. We
have always
talked about
how age is an
important
factor when it
comes to
selling your
online
business. The
older the
business is,
the more track
record it has,
and likely the
more solid the
business will
appear from
an investor’s
perspective.
...
No matter the
business
you're in —
non-profit,
retail, SaaS,
DTC, B2B,
whatever —
you've
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created some
sort of value.
You attach a
unit of
measurement

to the value
you created:
your price. Put
simply, your
price is the

exchange rate
on the value
you're
creating in the
world.


